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Objective

To Seek a responsible position in the field of marketing, sales & customer relations  in a progressive and expanding organization. Continious learning, tireless improvement, and a desire to be a better professional and person what I am today.

Summary

· A dynamic professional with  7.2  years of experience in Branch Handling, Sales, Business Development , Key Account Management and Team Management. Currently working with Religare Securities Ltd., as Sales Manager/ Branch Manager ( Online Division). 

· Demonstrated abilities in implementing sales & marketing activities and accelerating the business growth by leading a team. 

· An effective communicator with excellent relationship building & interpersonal skills. 

· Energetic and go-getter,Proven to be an excellent employee by pursuing the company goals of the management. 

· A well disciplined person and team player who has always been helpful in creating a harmonious environment between management and colleagues. 

Experience             







( 7.2  Years )

1. Currently working with “Religare Securities Limited” (A Ranbaxy Promoter Group) as            “ Sales  Manager / Branch Manager”  ( Online Share Trading Division ) from 01st December , 2006.

Main Responsibilities 

· Handling the Sales & Branch Operation of Online Share Trading Division  of Religare Securities Ltd. (GORAKHPUR & SURROUNDING REGIONS).

· Handling all the investment products like Equity/ Insurance/ Mutual Fund/ IPOs/ Securities/Commodities/ Bonds etc.

· Managing and servicing Wealth Management and HNI customers.

· Organising activities in the corporate houses premises & giving product presentations.

· Analyzing training needs with respect to products, behavioral and managerial Developing training modules.

· Handling the Sales team of  Relationship Managers, Associate Relationship Managers & RelationshipExecutives  & customer services.

· Co-ordinated, Controlled and Monitered the works, field and other related services in customer support to make the branch at profit center.

· Development, Monitering , Coordinating & Improve overall functions of Gorakhpur region.

· Timely reporting of all the activities to the Regional office. 

· Appointments &  Training on products or selling skills during Induction programs or Cycle meets and field trainings.

2. 
Worked as “ Segment Manager ”  in ICICI Web Trade Ltd.,  ( On line Share Trading Division   of ICICI Bank Limited ) from July , 2004  to November,2006.

Main Responsibilities 

· Handling the Sales & Branch Operation of  ICICI Web Trade Ltd.in Gorakhpur and Varanasi  Region.

· Co-ordinated, Controlled and Monitered the works, field and other related services in customer support to make the branch at profit center.

· Looked after the  “ Account Opening & Sales of ICICI Web Trade Products” in Gorakhpur and Varanasi  region.

· Development, Monitering , Coordinating & Improve overall functions of Gorakhpur & Varanasi region.

· Timely reporting of all the activities to the Regional office. 

· Appointments & Training of sales team & Ensuring complete documentation and other formalities related to account opening.

3.
Worked as “ Account Officer ” in “ PAHWA SECURITIES ” Gorakhpur from  1st January – 2001    to     31st     December –  2001. Job involved to operate NSE ( National Stock Exchange) Terminal and maintain all the related accounts by using accounting software.

Special Achievements 

Successfully increased the sales & achieved all the goals set by IWTL.

Successfully increased the sales & achieved all the goals set by Religare Securities Ltd.

Qualification 

Professional : 

Pursuing MBA from Sikkim Manipal University. 

Educational  : 

1. M.Sc. (Maths) from Gorakhpur University, Gorakhpur in 1997  with  second  division. 

2. B.Sc.  (Maths) from Gorakhpur University, Gorakhpur in 1995 with  second  division.

3. Intermediate from U.P. Board Allahabad, in 1991 with first division.

4. High School from U.P. Board Allahabad, in 1989 with second division.

Technical: 

· One year Diploma in “Computer Programming & System Management ” from  UNIMACT     ( A Member of All India Management Association , New Delhi ).

· Six month Diploma in “Hardware System” from DOEACC CENTRE Gorakhpur (An Autonomous Body of Dept. of Information Technology, Ministry of communications & information Technology, Govt. of India ).

Personal Profile:

Date of birth 




June 30th 1974 





Father’s Name 



Late Mr. Qazi Mohd. Shafiqur Rahman 

Mailing Address 



c/o Ideal Nursery School, 










Chhotay Qazipur, 











Near - Mirshikar Tola, 










Gorakhpur (U.P.),INDIA. 










Pin – 273001 

Permanent Address 



C – 105 / 121 , 











Chhotay Qazipur, 











Near - Mirshikar Tola, 










Gorakhpur (U.P.),INDIA. 
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Marital Status 



Married

Nationality  




Indian 

Hobbies 




Playing & watching Cricket . 

Strength  : 

· Energetic and go getter. 

· Ambition to grow and drive to excel.

· Interpersonal skills, strong leadership niches.

· Hard working , conscientious, willing to work overtime.

· Strong but realistic belief in own capabilities and ideas, exhibiting a “can do” attitude,           seeing every problem as solvable.

· Maintain a positive attitude in the face of changes in the work assignments or conditions.

· Ability to learn and work hard.

· Able to build good relationship. 

References  :
Provide if required.
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